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Background

 Oregon passed legislation requiring paint industry 
manufacturers and retailers to take responsibility 
for recycling their paint & coatings products.

 There were two viable collection sites in the state 
at the time of passage.

 As of July 1, 2010, a PaintCare Recovery Fee was 
to be added to the cost of paint for sale in 
Oregon.



Why PaintCare (as a Manufacturer)

Consistency!

Message from All Manufacturers

Products in the Program

Handling of Product



Why PaintCare (as a Retailer)
 Consistency!

Message to all customers

Methodology for Product Collection

 Safety Issues

 Active Participation in Process

 Incremental Traffic to Facility



Why PaintCare (as a Customer)
 Consistency!

 Products Included

 PaintCare Recovery Fee

 Participation in State Green/Sustainability Process

 Ability to Dispose of their Paint

Wide number of locations for drop-off



Why PaintCare (as the State)

Consistency!

Implementation of the State Law 

Simplicity of Operations

Communication of State’s active

involvement in Green/Sustainability



Marketing Communications









Conclusion

 As a Manufacturer and a Retailer, we are 
confident that the PaintCare Paint recycling 
process is very effective for:

 The Manufacturer

 The Retailer

 The Customer

 The State



Thank You!

Karl Schmitt, Sherwin Williams
kaschmitt@sherwin.com
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